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RG: Product’s Demo Day showcases its differentiating offerings cmP Rs 350
Rategain showcased some of its key products offerings viz. Adara, Revenue Target/Upside Rs 440 / 26%
Maximization Platform, Competitive Rate Intelligence (Optima) and Comparison. NIFTY 17,451
Management continue to focus on strengthening its products across its three Scrip Details
business line segments with single point agenda of ‘Revenue Maximisation’ for Equity / FV Rs 109mn /Rs 1
the customers. We believe Rategains’ key products help customers unlock new Market Cap Rs 38bn
rever.1ue streams Ieverag{ng_dlglta.I channels and also its data led decision making USD 459.6mn
offerings can further optimize efficacy. :
52-week High/Low Rs 418/ 235
Key Product highlights: Avg. Volume (no) 421,933
= Adara (Impact and Cortex): Key USP here lies in that it has deepest reach in  Bloom Code RATEGAIN IN
terms of having Consented Travel Data leveraging deeper SDKs links with Price Performance 1M 3M12M
most travel transacting points. The product |s. Pata Privacy cornpl@nt (post Absolute (%) 0 Y]
Apple IDFA), and has done deep traveler profiling (types- family, biz, etc, &
Q themes —food travel, concert, vacation) which is difficult to replicate due to Rel to NIFTY (%) ! 1P 14
L privacy concerns. Thus, helps solve problem of travel ecosystem to drive Shareholding Pattern
g higf.\er. RQI by addressing .CL.Jstomer pa.in—points, provi.ding re.al—time Jun'22 Sep'22 Dec'22
o optimization and access to verified transactional data. TAM is very big. Promoters 559 559 559
= * Revenue Maximization platform (UNO): It helps in optimizing pricing nr/Banks/Fls 8.1 81 8.1
function with robust forecasting engine. Eg: Hotel Channel Manager Flls 85 85 85
> provides Dashboard View with Key features — Interoperability (across -
c different systems/tools in existing systems), Automation (set price bands Public / Others 275 275 275
© and raise prices w/o intervention), and Direct sale to Hotel (vs. via OTAs). Company Relative to SENSEX
Q. Induct Loyalty programs with tie-ups of 3rd party brands. DHISCO and ., _
E RevGain both continue to focus on improving automation capabilities and
@) direct bookings. TAM opportunity here ranges from $500mn to $1.6bn. 150 -
o = Competitive pricing intensity (Optima): RG’s intelligence funnel help getting
130 -

insights from intent to booking and create perfect pricing strategy and
improve personalization. ‘Cluster revenue dashboard’ with best quality data

covering 300+ channels is unmatched and is big differentiator. 110 1

= Rev-Al (Car Rental Solution): It is Al reven.ue management dashboard for
car rental companies that help uplift Revenue, process, technology for a Car
Rental company. The solution provides price recommendation, peer

90 -+

70

insights, over next 30-90 days. It majority customers are US based and & ﬁ ﬁ ﬁ ﬁ ﬁ ﬁ & & ﬁ & & &
S 5 >cSc 5 o098 2 9 caxg
competitive intensity is minimal in this segment due to few players. This $2E3328§5288¢%2
segment is fast growing segment and has TAM of around $50-60mn. RATEGAIN
= = = SENSEX
FINANCIALS (Rs Mn)
Revenue 2,508 3,666 5,724 9,034 10,924 Tel: 49122 40969771
Growth(%) (37.1) 46.2 56.1 57.8 209 E-mail: rahulj@dolatcapital.com
EBITDA 62 306 811 1,482 1,969 A iate: P Mash |
. ssociate: Pranav Mashruwala
OPM(%) 2.5 8.3 14.2 16.4 18.0 Tel- +9122 40969773
PAT (286) 75 497 869 1,286 - .
E-mail: pranavm@dolatcapital.com
Growth(%) LTL LTP 564.7 74.8 48.0
EPS(Rs. 3.1 0.7 4.6 8.0 11.9 .

(Rs )0 (3.1) Associate: Ayur Bohra
Growth(A) (629) (1223) 565.1 74.8 48.0 Tel: +9122 40969624
PER(x) (113.1) 507.3 76.3 43.6 29.5 E-mail: ayurb@dolatcapital.com
ROANW(%) (14.9) 1.9 7.7 12.2 15.7
ROACE(%) (6.8) 3.0 8.0 12.4 15.9

Note: LTL — Loss to Loss, LTP — Loss to Profit
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Expanding products portfolio and client stickiness to drive growth
Overall, we believe Rategain core strength of cross-selling its existing products, Strong
positioning in niche SaaS offerings, client stickiness and high addressable market of its
product portfolio will help drive growth. Positive megatrend in travel spends makes it
a good proxy play. Maintain ‘Buy’ with a DCF based TP of Rs.440 (implies 37x of FY25E
earnings).

Exhibit 1: Provides Offerings across travel Journey

Across the traveler journey, the modern-day traveler...

Searches for hotels, » Looks for car rentals, Provides feedback, &

flights, & packages on / and food / activity recommendations on
Google, Bing ‘Q recommendations online portals
° ) . e . °
Dreaming Planning Booking Pre-trip On-trip Post-trip

Seeks great experience
as promised during
planning

Visits OTAs to
book flights,
hotels, packages

Gets inspired by
looking at images
on social media

Source: DART, Company

= Based on Exhibit 1, Rategain showcased 6 chunks of a travelor’s journey, and
shared that company has 13 products that serve each part of the journey, i.e.,
from dreaming stage, date finalization, booking, till actual destination and
experience. We believe Rategain’s presence provides a 360 degree feedback
loop that churns out actionable data trends makes it a critical partner for all
relevant travel industry value chain.
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Exhibit 2: Adara Provides Confirmed Travel Intent using Consented Data

Build a Profile of the Most Valuable type of Visitor to
Book Travel

In-depth view of the travelers &
their booking patterns from seeing
an ad or visiting the webpage to
book:

* Origin Market
e Demographics
» Hotel Daily Rate

* Length of Stay

 Search to Booking Days

 Advance Purchase Days

» Hotel Revenue

3 ™ o ® o
ielsain

Source: DART, Company

= Adara’s confirmed, travel transaction data is distinct in industry, giving valuable
insights on travelers profile (Business visits, concert goers, family trips), as well as
travel intent (exploring unique foods for a location, visiting national park). It is also
noteworthy that Adara’s data is based on actual transaction data and not cookies,
and this data is collected using its proprietary Al engine. Hence, Adara is well
placed to complement Rategain’s portfolio and drive overall growth.

Exhibit 3: Revenue Maximization cluster dashboard
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Trends
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Source: DART, Company
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Rategain’s Revenue maximization solution, Uno, provides 3 key features —
Interoperability (work with seamlessly with existing tools/systems), automation
(lowering decision making for manager/right intervention, and API/booking
engine for hotels. In the above exhibit, Rategain was able to showcase dates that
has potentially high demand (blue tick), where a Revenue manager can take a
pricing decision.

Exhibit 4: Rategain’s Car Rental Solution- Rev.Al

BRAND
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Source: DART, Company

Rategain’s offering for Car rental solution is an industry first solution for car rental
franchisees. Rev.Al not only helps better revenue, but also brings in improved
processes, visualization and potential cost savings. Above exhibit showcases a
dashboard, that can provide fleet utilization, competitor analysis, and pricing
outlook upto next 12 months.
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Charting the story

Exhibit 5: Revenue grew by 11% QoQ in Q3FY23

Exhibit 6: Q3 Revenue Mix: Broad-based growth
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Source: Company, DART Source: Company, DART
Exhibit 7: DaaS Revenue Grew 11.7% QoQ Exhibit 8: Distribution Revenue grew 18.8% QoQ
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400 A 450 . '
350 4 39 -6 400 { 31 - 10
300 - 350 4
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Q3FY22 Q4FY22 QI1FY23 Q2FY23 Q3FY23 Q3FY22 Q4FY22 QI1FY23 Q2FY23 Q3FY23
B DaaS Revenue  —6—Growth, QoQ (%) I Distribution Revenue —6—Growth, QoQ (%)
Source: Company, DART Source: Company, DART
Exhibit 9: OPM Expanded Sharply 310bps to 10.5% Exhibit 10: PAT Margin stood at 9.6%
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Source: Company, DART Source: Company, DART
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Financial Performance

Profit and Loss Account

(Rs Mn) FY22A FY23E FY24E FY25E
Revenue 3,666 5,724 9,034 10,924
Total Expense 3,360 4,913 7,552 8,955
COGS 1,914 2,607 3,997 4,743
Employees Cost 0 0 0 0
Other expenses 1,447 2,306 3,555 4,212
EBIDTA 306 811 1,482 1,969
Depreciation 301 376 462 442
EBIT 5 435 1,020 1,527
Interest 52 14 11 11
Other Income 165 161 91 141
Exc. / E.O. items 9 0 0 0
EBT 108 582 1,100 1,656
Tax 24 85 231 370
RPAT 84 497 869 1,286
Minority Interest 0 0 0 0
Profit/Loss share of associates 0 0 0 0
APAT 75 497 869 1,286
Balance Sheet

(Rs Mn) FY22A FY23E FY24E FY25E
Sources of Funds

Equity Capital 107 109 109 109
Minority Interest 0 0 0 0
Reserves & Surplus 6,084 6,581 7,450 8,736
Net Worth 6,192 6,690 7,558 8,845
Total Debt 0 0 0 0
Net Deferred Tax Liability (42) (47) (52) (52)
Total Capital Employed 6,149 6,642 7,506 8,792
Applications of Funds

Net Block 2,225 3,280 3,511 3,524
CWIP 0 0 0 0
Investments 3,528 2,578 2,378 2,178
Current Assets, Loans & Advances 2,016 2,753 4,218 6,124
Inventories 0 0 0 0
Receivables 941 1,427 2,228 2,693
Cash and Bank Balances 341 502 1,030 2,389
Loans and Advances 5 5 5 5
Other Current Assets 729 819 956 1,037
Less: Current Liabilities & Provisions 1,619 1,968 2,601 3,034
Payables 418 606 952 1,129
Other Current Liabilities 1,201 1,363 1,649 1,905
Net Current Assets 397 785 1,617 3,091
Total Assets 6,149 6,642 7,506 8,792

E — Estimates

March 02, 2023
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Important Ratios

Particulars FY22A FY23E FY24E FY25E
(A) Margins (%)

Gross Profit Margin 47.8 54.5 55.8 56.6
EBIDTA Margin 8.3 14.2 16.4 18.0
EBIT Margin 0.1 7.6 11.3 14.0
Tax rate 22.3 14.6 21.0 22.3
Net Profit Margin 2.3 8.7 9.6 11.8
(B) As Percentage of Net Sales (%)

COGS 52.2 45.5 44.2 43.4
Employee 0.0 0.0 0.0 0.0
Other 39.5 40.3 39.3 38.6
(C) Measure of Financial Status

Gross Debt / Equity 0.0 0.0 0.0 0.0
Interest Coverage 0.1 30.2 92.7 136.5
Inventory days 0 0 0 0
Debtors days 94 91 90 90
Average Cost of Debt 9.4

Payable days 42 39 38 38
Working Capital days 39 50 65 103
FAT/O 1.6 1.7 2.6 3.1
(D) Measures of Investment

AEPS (Rs) 0.7 4.6 8.0 11.9
CEPS (Rs) 3.5 8.1 12.3 15.9
DPS (Rs) 0.0 0.0 0.0 0.0
Dividend Payout (%) 0.0 0.0 0.0 0.0
BVPS (Rs) 57.1 61.7 69.7 81.6
RoOANW (%) 1.9 7.7 12.2 15.7
RoOACE (%) 3.0 8.0 12.4 15.9
RoAIC (%) 0.1 7.3 16.2 23.7
(E) Valuation Ratios

CMP (Rs) 350 350 350 350
P/E 507.3 76.3 43.6 29.5
Mcap (Rs Mn) 37,901 37,901 37,901 37,901
MCap/ Sales 10.3 6.6 4.2 3.5
EV 37,560 37,399 36,871 35,512
EV/Sales 10.2 6.5 4.1 33
EV/EBITDA 122.9 46.1 24.9 18.0
P/BV 6.1 5.7 5.0 43
Dividend Yield (%) 0.0 0.0 0.0 0.0
(F) Growth Rate (%)

Revenue 46.2 56.1 57.8 20.9
EBITDA 396.1 165.5 82.7 32.9
EBIT (101.7) 8761.9 134.4 49.7
PBT (144.0) 436.8 89.0 50.6
APAT (126.2) 564.7 74.8 48.0
EPS (122.3) 565.1 74.8 48.0

E — Estimates
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Cash Flow

Particulars FY22A FY23E FY24E FY25E
Profit before tax 108 582 1,100 1,656
Depreciation & w.o. 301 376 462 442
Net Interest Exp 1 (147) (80) (129)
Direct taxes paid (33) (85) (231) (370)
Change in Working Capital (342) (232) (310) (114)
Non Cash 134 0 0 0
(A) CF from Operating Activities 168 494 941 1,485
Capex {(Inc.)/ Dec. in Fixed Assets n WIP} (1,835) (1,431) (693) (455)
Free Cash Flow (1,667) (937) 248 1,030
(Inc)./ Dec. in Investments 29 950 200 200
Other (1,145) 161 91 141
(B) CF from Investing Activities (2,951) (320) (403) (114)
Issue of Equity/ Preference 3,782 1 0 0
Inc./(Dec.) in Debt (1,126) 0 0 0
Interest exp net 0 0 0 0
Dividend Paid (Incl. Tax) 0 0 0 0
Other (257) (14) (11) (11)
(C) CF from Financing 2,399 (13) (11) (11)
Net Change in Cash (197) 161 528 1,360
Opening Cash balances 538 341 502 1,030
Closing Cash balances 341 502 1,030 2,389

E — Estimates

Notes
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DART RATING MATRIX

Total Return Expectation (12 Months)

Buy > 20%
Accumulate 10 to 20%
Reduce 0 to 10%
Sell <0%

Rating and Target Price History

(Rs) ) Month Rating TP (Rs.) Price (Rs.)
470 1 Nov-22 BUY 400 294
420 Jan-23 BUY 400 295
Feb-23 BUY 440 375
370 - r“-\" *Price as on recommendation date
320 +
270 | Ww\f‘
220 T T T T T T
N N N N N N N N N N (3] (22] ™
o q q o a o q o q o o 8 o
§£ &8 £ 33 2§38 2 &8 & ¢ &
DART Team
Purvag Shah Managing Director purvag@dolatcapital.com +9122 4096 9747
Amit Khurana, CFA Head of Equities amit@dolatcapital.com +9122 4096 9745

CONTACT DETAILS

Equity Sales Designation E-mail Direct Lines
Dinesh Bajaj VP - Equity Sales dineshb@dolatcapital.com +9122 4096 9709
Kapil Yadav VP - Equity Sales kapil@dolatcapital.com +9122 4096 9735
Jubbin Shah VP - Equity Sales jubbins@dolatcapital.com +9122 4096 9779
Girish Raj Sankunny VP - Equity Sales girishr@dolatcapital.com +9122 4096 9625
Anjana Jhaveri VP - Fll Sales anjanaj@dolatcapital.com +9122 4096 9758
Pratik Shroff AVP - Equity Sales pratiks@dolatcapital.com +9122 4096 9621
Equity Trading Designation E-mail

P. Sridhar SVP and Head of Sales Trading sridhar@dolatcapital.com +9122 4096 9728
Chandrakant Ware VP - Sales Trading chandrakant@dolatcapital.com +9122 4096 9707
Shirish Thakkar VP - Head Domestic Derivatives Sales Trading shirisht@dolatcapital.com +9122 4096 9702
Kartik Mehta Asia Head Derivatives kartikm@dolatcapital.com +9122 4096 9715
Bhavin Mehta VP - Derivatives Strategist bhavinm@dolatcapital.com +9122 4096 9705

Naman Midtown, A-1203, 12th Floor, Senapati Bapat Marg, Prabhadevi, Mumbai 400013

Dolat Capital Market Private Limited.
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Analyst(s) Certification

The research analyst(s), with respect to each issuer and its securities covered by them in this research report, certify that: All of the views expressed in this research report
accurately reflect his or her or their personal views about all of the issuers and their securities; and No part of his or her or their compensation was, is, or will be directly or
indirectly related to the specific recommendations or views expressed in this research report.

I. Analyst(s) and Associate (S) holding in the Stock(s): (Nil)

1. Disclaimer:

This research report has been prepared by Dolat Capital Market Private Limited. to provide information about the company(ies) and sector(s), if any, covered in the report
and may be distributed by it and/or its affiliated company(ies) solely for the purpose of information of the select recipient of this report. This report and/or any part thereof,
may not be duplicated in any form and/or reproduced or redistributed without the prior written consent of Dolat Capital Market Private Limited. This report has been
prepared independent of the companies covered herein. Dolat Capital Market Private Limited. and its affiliated companies are part of a multi-service, integrated investment
banking, brokerage and financing group. Dolat Capital Market Private Limited. and/or its affiliated company(ies) might have provided or may provide services in respect of
managing offerings of securities, corporate finance, investment banking, mergers & acquisitions, financing or any other advisory services to the company(ies) covered
herein. Dolat Capital Market Private Limited. and/or its affiliated company(ies) might have received or may receive compensation from the company(ies) mentioned in this
report for rendering any of the above services. Research analysts and sales persons of Dolat Capital Market Private Limited. may provide important inputs to its affiliated
company(ies) associated with it. While reasonable care has been taken in the preparation of this report, it does not purport to be a complete description of the securities,
markets or developments referred to herein, and Dolat Capital Market Private Limited. does not warrant its accuracy or completeness. Dolat Capital Market Private Limited.
may not be in any way responsible for any loss or damage that may arise to any person from any inadvertent error in the information contained in this report. This report
is provided for information only and is not an investment advice and must not alone be taken as the basis for an investment decision. The investment discussed or views
expressed herein may not be suitable for all investors. The user assumes the entire risk of any use made of this information. The information contained herein may be
changed without notice and Dolat Capital Market Private Limited. reserves the right to make modifications and alterations to this statement as they may deem fit from time
to time. Dolat Capital Market Private Limited. and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position in, and
buy or sell the securities of the company(ies) mentioned herein or (b) be engaged in any other transaction involving such securities and earn brokerage or other
compensation or act as a market maker in the financial instruments of the company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) or
may have any other potential conflict of interests with respect to any recommendation and other related information and opinions. This report is neither an offer nor
solicitation of an offer to buy and/or sell any securities mentioned herein and/or not an official confirmation of any transaction. This report is not directed or intended for
distribution to, or use by any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution, publication,
availability or use would be contrary to law, regulation or which would subject Dolat Capital Market Private Limited. and/or its affiliated company(ies) to any registration
or licensing requirement within such jurisdiction. The securities described herein may or may not be eligible for sale in all jurisdictions or to a certain category of investors.
Persons in whose possession this report may come, are required to inform themselves of and to observe such restrictions.

For U.S. Entity/ persons only: “This Report is considered independent third-party research and was prepared by Dolat Capital Market Private Limited, with headquarters in
India. The distribution of this Research is provided pursuant to the exemption under Rule 15a-6(a) (2) and is only intended for an audience of Major U.S. Institutional
Investors (MUSIIs) as defined by Rule 15a-6(b)(4). This research is not a product of StoneX Financial Inc. Dolat Capital Market Private Limited has sole control over the
contents of this research report. StoneX Financial Inc. does not exercise any control over the contents of, or the views expressed in, any research reports prepared by Dolat
Capital Market Private Limited and under Rule 15a-6(a) (3), any U.S. recipient of this research report wishing to affect any transaction to buy or sell securities or related
financial instruments based on the information provided in this research report should do so only through StoneX Financial Inc. Please contact Gene Turok at +1 (212) 379-
5463 or email gene.turok@stonex.com. Under no circumstances should any U.S. recipient of this research report effect any transaction to buy or sell securities or related
financial instruments through the Dolat Capital Market Private Limited.”
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